








Here are some beginner-friendly formats:

® Minimum viable product (MVP):

Your first product should be simple and quick to test. Start
small, get feedback, and iterate.

Examples: Live course, webinar, e-book, guide, checklist, mini-
course.

© Simple digital formats:

Online courses, consulting sessions, coaching, or personal
training are all excellent ways to start.

Membership clubs or platforms like Patreon can also provide
consistent income and deepen audience relationships.
Examples:

e Webinar: Host sessions on Zoom, sell tickets, or require
sign-ups.

e Guide: Write a digital guidebook that solves a specific
problem.

e Checklist: Create step-by-step checklists or resources for
your niche.









X Lack of real value: Don’t copy others or offer low-effort
products. People will notice and lose trust.

X Trust issues: Fake reviews or exaggerated claims damage
credibility.

X Complicated language: Speak simply and clearly. Avoid
jargon and make your message easy to understand.

X Unattractive offer: If the price is too high or the offer is
vague, people won’t buy. Make it clear, valuable, and
accessible.

TESTING YOUR OFFER
BEFORE LAUNCH

» Google Forms: Present 2—3 versions of your offer and
let your audience vote.

» MVP: Release a basic version of the product that solves
the core problem.

e Focus Groups: Test your product with a small, targeted
audience.

e Promo for Early Clients: Use your personal network to
get initial traction.






HOW TO BUILD A SIMPLE
SALES SYSTEM

A strong sales system doesn’t need to be complicated. Here's
a simple approach:

Sales funnel:

1. Attract an audience via your blog or social media.

2. Offer free resources (lead magnets) to build trust.

3. Softly introduce your paid offer within your free content.

Clear offer communication:

Your offer should be clear, specific, and results-oriented.
People should instantly understand the value they’ll get.

Feedback & Testing:

Always test your offer on a small group before going all in.
Gather feedback and refine.

A Tips:
« Use lead magnets like free guides, webinars, or video
tutorials.

« Offer free “clarity calls” to help people and present your
services.















