


« How to identify the people who can actually move your brand
forward

« Where to find them — and how to reach out without being
awkward or pushy

« How to stay true to your brand while building meaningful
relationships

e The most common networking mistakes — and how to avoid
them

« Why networking isn’t about luck, but strategy

« And how even introverts can master connection with
confidence

HOW TO IDENTIFY
THE RIGHT PEOPLETO
GROW YOUR BRAND

To build a smart network, you need to know who can actually
support your growth.

Look for people who've been where you’re headed, those with
Insights, connections, and the credibility to help you level up.









Why are you going? To find clients? Collaborators? A mentor?
Know your “why.”

© Come prepared

Know your elevator pitch. Bring business cards if needed.

Update your socials so anyone who looks you up sees your
best version.

© Follow the right events

Track brands, influencers, and event hosts on Instagram.

Check Stories for behind-the-scenes content and location
tags for upcoming events.

© Polish your socials

Make sure your bio, content, and highlights clearly show who
you are and what you do. That’s your first impression.

© Reach out to PR pros

PR specialists know where the action is. Start conversations
early, they can connect you with the right people.









¥ Keep it short — Don’t overwhelm people with a wall of
text

¥ Share value — Offer insights, stories, or support upfront

NETWORKING MISTAKES
THAT SHUT DOORS

® Coming on too strong — Follow-ups are great.
But pushing too hard, too soon? That’s a turnoff.

Q Only taking, never giving — If you’re always asking for
help but never offering anything back, you won’t build real
relationships.

Q Lack of clarity — If you don’t know what you’re looking
for, you’ll attract random connections that won’t help you
grow.

WHY NETWORKING IS
STRATEGY — NOT LUCK

Good networking is intentional.





















